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The Columbus tracked set consists of an inventory of buildings considered to be competitive within the 
brokerage community. All buildings within the competitive tracked set have been reviewed and verified by 
members of the Advisory Boards for each market area. 

Xceligent is a leading provider of verified commercial real estate information which  assists real estate 

professionals, appraisers, owners, investors and developers that make strategic decisions to lease, sell, 

buy and develop commercial properties. 

Table  of  Contents/

Methodology of Tracked Set 

Inventory The total square feet of all existing single and multi tenant office buildings greater than 20,000 SF, excluding medical, government and 

owner occupied buildings. 

Class A Most prestigious buildings competing for premier office users with rents above the market average. Buildings have high quality standard 

finishes, state of the art systems, exceptional accessibility and a definite market presence. 

Class B Buildings competing for a wide range of office users with average market rents. Building finishes are fair to good for the area and systems 

are adequate, but the property does not compete with Class A product. 

Total Available SF All of the available leasable space within a building, whether it is occupied or vacant, for direct lease or sublease space. Space can be 

available but not vacant, for example, if the landlord, or his agent, is marketing space that will be coming available at a future date 

because a tenant is planning to move. 

Total Vacant SF The total of all of the vacant square footage within a building, including both direct and sublease space. 

Direct Vacant SF The total of the vacant square footage in a building that is being marketed by an agent representing the landlord. 

Sublease SF Space that is offered for lease by a current tenant, or his agent, within a property. 

Net Absorption The net change in occupancy from quarter to quarter, expressed in square feet. 

Weighted Average 

Direct Lease Rate 

The weighted average of all direct asking lease rates expressed as a full service/gross rental rate and weighted on total direct available 

square feet. Non-full service rates (such as NNN) have been grossed up to reflect a full service/gross rate. 
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Office Submarket Map 
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Overview 

Columbus Office Overview 

 During the fourth quarter of 2015 the Columbus office market reported positive net demand totaling 

25,136 square feet. 

 At 12.3%, the regional vacancy rate continues to show signs of improvement during the fourth quarter. 

Class A and B rates have also shown improvement during the quarter; 9.5% and 14.4%, respectively. 

 The CBD submarket observed the highest levels of postive net absorption during the quarter totaling 

53,868 square feet. 

 The overall asking rate in the office market has been increasing over the past five consecutive quarters, 

ending fourth quarter 2015 at $19.86 psf. 
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Columbus Office Overview 
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Statistics by Submarket 
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Vacancy Rates & Asking Rates 
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Vacancy Rates & Asking Rates 
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Leasing & Absorption 
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Leasing & Absorption 
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New Construction 
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Office Advisory Board Members 
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This information has been obtained from sources believed reliable. While we do not doubt its accuracy, we 

have not verified it and make no guarantee, warranty or representation about it. It is your responsibility to 

independently confirm its accuracy. For more information, please contact :  

Brian Reece Regional VP of Analytics - Eastern Region (919) 829-9627 BReece@xceligent.com 

Kimberly Begley Regional Director of Analytics (614) 570-4722 KBegley@xceligent.com 

Cassandra Sorah Analytics Associate (816) 427-9104 CSorah@xceligent.com 

Brian Irwin Director of Client Services (614) 230-0870 BIrwin@xceligent.com 

Xceligent Columbus Team 
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